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One of the most pressing questions in neuroscience, psychology and economics today is how does the brain generate
preferences and make choices? With a unique interdisciplinary approach, this volume is among the first to explore the cognitive
and neural mechanisms mediating the generation of the preferences that guide choice. From preferences determining mundane
purchases, to social preferences influencing mating choice, through to moral decisions, the authors adopt diverse approaches to
answer the question. Chapters explore the instability of preferences and the common neural processes that occur across
preferences. Edited by one of the world's most renowned cognitive neuroscientists, each chapter is authored by an expert in the
field, with a host of international contributors. Emphasis on common process underlying preference generation makes material
applicable to a variety of disciplines - neuroscience, psychology, economics, law, philosophy, etc. Offers specific focus on how
preferences are generated to guide decision making, carefully examining one aspect of the broad field of neuroeconomics and
complementing existing volumes Features outstanding, international scholarship, with chapters written by an expert in the topic
area
Understanding the phenomenon of long-lasting vulnerability to addiction is essential to developing successful treatments. Written
by an international team of authorities in their respective fields, Advances in the Neuroscience of Addiction provides an excellent
overview of the available and emerging approaches used to investigate the biol
This volume provides a thorough and up-to-date synthesis of the expansive and highly influential literature from the last 30 years
by bringing together contributions from leading authorities in the field, with emphasis placed on the most commonly investigated
drugs of abuse. Emphasises the most commonly investigated drugs of abuse, including alcohol, cocaine, nicotine, and opiates
Brings together the work of the leading authorities in all major areas of the field Provides novel coverage of cutting-edge methods
for using cognitive neuroscience to advance the treatment of addiction, including real-time neurofeedback and brain stimulation
methods Includes new material on emerging themes and future directions in the use of cognitive neuroscience to advance
addiction science
The intersection between the fields of behavioral decision research and neuroscience has proved to be fertile ground for
interdisciplinary research. Whereas the former is rich in formalized models of choice, the latter is rife with techniques for testing
behavioral models at the brain level. As a result, there has been the rapid emergence of progressively more sophisticated
biological models of choice, geared toward the development of ever more complete mechanistic models of behavior. This volume
provides a coherent framework for distilling some of the key themes that have emerged as a function of this research program,
and highlights what we have learned about judgment and decision making as a result. Although topics that are theoretically
relevant to judgment and decision making researchers are addressed, the book also ventures somewhat beyond the traditional
boundaries of this area to tackle themes that would of interest to a greater community of scholars. Neuroscience of Decision
Making provides contemporary and essential reading for researchers and students of cognitive psychology, neuroscience,
philosophy, and economics.
There has recently been an escalated interest in the interface between psychology and economics. The Cambridge Handbook of
Psychology and Economic Behaviour is a valuable reference dedicated to improving our understanding of the economic mind and
economic behaviour. Employing empirical methods - including laboratory and field experiments, observations, questionnaires and
interviews - the Handbook provides comprehensive coverage of theory and method, financial and consumer behaviour, the
environment and biological perspectives. This second edition also includes new chapters on topics such as neuroeconomics,
unemployment, debt, behavioural public finance, and cutting-edge work on fuzzy trace theory and robots, cyborgs and
consumption. With distinguished contributors from a variety of countries and theoretical backgrounds, the Handbook is an
important step forward in the improvement of communications between the disciplines of psychology and economics that will
appeal to academic researchers and graduates in economic psychology and behavioral economics.
Considers the various topics in health economics including the production of and demand for health; the demand for medical care
services; the financing of these services; the markets for physicians, nurses, dentists, hospitals, and drugs; the economics of
substance use; health in developing countries; and, the economics of medical technology.
What produces emotions? Why do we have emotions? How do we have emotions? Why do emotional states feel like something?
What is the relation between emotion, and reward value, and subjective feelings of pleasure? These are just some of the question
considered in this book, written by a leading neuroscientist in this field.
The Oxford Handbook of Computational Economics and Finance provides a survey of both the foundations of and recent
advances in the frontiers of analysis and action. It is both historically and interdisciplinarily rich and also tightly connected to the
rise of digital society. It begins with the conventional view of computational economics, including recent algorithmic development in
computing rational expectations, volatility, and general equilibrium. It then moves from traditional computing in economics and
finance to recent developments in natural computing, including applications of nature-inspired intelligence, genetic programming,
swarm intelligence, and fuzzy logic. Also examined are recent developments of network and agent-based computing in economics.
How these approaches are applied is examined in chapters on such subjects as trading robots and automated markets. The last
part deals with the epistemology of simulation in its trinity form with the integration of simulation, computation, and dynamics.
Distinctive is the focus on natural computationalism and the examination of the implications of intelligent machines for the future of
computational economics and finance. Not merely individual robots, but whole integrated systems are extending their
"immigration" to the world of Homo sapiens, or symbiogenesis.
(Play It Like It Is). Matching folio to the album DMB created in tribute to LeRoi Moore, their saxophonist who died in a 2008 accident. The All
Music Guide calls it DMB's "richest, and quite possibly best" album to date. 12 songs: Alligator Pie * Baby Blue * Dive In * Funny the Way It Is
* Lying in the Hands of God * Seven * Shake Me like a Monkey * Spaceman * Squirm * Time Bomb * Why I Am * You & Me.
While economics and game theory are based on the assumption that people who engage in economic exchange are able to infer other
people's motives and beliefs to predict their actions, economists have not yet become interested in the neural mechanisms that enable
people to make inferences about other's mental and motivational states. However, the fields of social neuroscience and neuroeconomics
have started to investigate our ability to represent others’ intentions and beliefs, referred to as “mentalizing” or “Theory of Mind” (ToM), and
to share others' feelings and motivational states, referred to as “empathy”. Following an introduction to the field of social neuroscience, a
clarification of concepts and a summary of major findings concerning the neural basis of mentalizing and empathizing are provided. Next,
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other social emotions closely related to empathy, such as compassion, and social emotions opposing empathy, such as schadenfreude, are
introduced. Finally, future research questions are outlined and are discussed in light of their implications for neuroeconomics and human
prosociality in general.
This chapter discusses how different forms of outcome utility are embedded in brain systems. Experienced utility, the actual pleasure of an
outcome when received, is encoded by a neural activations in a network that includes limbic prefrontal cortex as well as deep brain structures
below the cortex, but it is possible that causal generation of experienced utility, in the form of intense pleasures, may be more restricted to
small hotspots within the deeper structures. Decision utility, manifested in choices to pursue or consume an outcome, is influenced by
additional factors, including memories of past experienced utility resulting from outcomes (remembered utility), and predictions or beliefs
about how good experienced utilities are likely to be in future (anticipated/predicted utility). Brain circuitry for decision utility can be separated
to a degree from circuitry for experienced utility, and the brain mesolimbic dopamine system is one component that is especially important to
decision utility as a mechanism for making choices. However, there is some controversy in the field today concerning the precise role of
dopamine in decisions. One common view has been that mesolimbic dopamine influences choice by mediating learning and predicted utility
(as teaching signal and prediction error), acting as an input to decision utility. An alternative view is that mesolimbic dopamine instead more
purely mediates decision utility directly (as incentive salience or ‘wanting’), being able to depart from learned or remembered utilities, and
not necessary for reward learning or predictions. Berridge and O’Doherty favor different sides in this dopamine controversy, and so the
authors here distill those different views into a brief debate. Finally, the relations among brain systems for various utilities opens up interaction
possibilities that sometimes lead to irrational choices. These include ‘wanting’ a particular outcome whether or not that outcome turns out to
be actually ‘liked’. That phenomenon is particularly vivid in addiction but also may occur to some degree in ordinary life.
An examination of the link between the vigor with which we move and the value that the brain assigns to the goal of the movement. Why do
we reflexively run toward people we love, but only walk toward others? In Vigor, Reza Shadmehr and Alaa Ahmed examine the link between
how the brain assigns value to things and how it controls our movements. They find that brain regions thought to be principally involved in
decision making also affect movement vigor--and that brain regions thought to be principally responsible for movement also bias patterns of
decision making.
This chapter presents a broad overview of the existing model of value-based decision making in the brain. It begins with a brief overview of
the basic elements of the standard model by compartmentalizing, for didactic purposes, the brain networks involved in learning and storing
value (the value system) and the brain networks involved in selection of an option from a limited set (the choice system). This brief overview
is followed by a more detailed explication of each of these two systems. The relationship between frontal valuation circuits and fronto-parietal
choice circuits is also discussed. The chapter concludes with a discussion of an emerging alternative to the standard model before showing
how perceptual decision-making models like those described in can be integrated into the standard model of value-based decision making.
In the years since it first published, Neuroeconomics: Decision Making and the Brain has become the standard reference and textbook in the
burgeoning field of neuroeconomics. The second edition, a nearly complete revision of this landmark book, will set a new standard. This new
edition features five sections designed to serve as both classroom-friendly introductions to each of the major subareas in neuroeconomics,
and as advanced synopses of all that has been accomplished in the last two decades in this rapidly expanding academic discipline. The first
of these sections provides useful introductions to the disciplines of microeconomics, the psychology of judgment and decision, computational
neuroscience, and anthropology for scholars and students seeking interdisciplinary breadth. The second section provides an overview of how
human and animal preferences are represented in the mammalian nervous systems. Chapters on risk, time preferences, social preferences,
emotion, pharmacology, and common neural currencies—each written by leading experts—lay out the foundations of neuroeconomic thought.
The third section contains both overview and in-depth chapters on the fundamentals of reinforcement learning, value learning, and value
representation. The fourth section, “The Neural Mechanisms for Choice, integrates what is known about the decision-making architecture into
state-of-the-art models of how we make choices. The final section embeds these mechanisms in a larger social context, showing how these
mechanisms function during social decision-making in both humans and animals. The book provides a historically rich exposition in each of
its chapters and emphasizes both the accomplishments and the controversies in the field. A clear explanatory style and a single expository
voice characterize all chapters, making core issues in economics, psychology, and neuroscience accessible to scholars from all disciplines.
The volume is essential reading for anyone interested in neuroeconomics in particular or decision making in general. Editors and contributing
authors are among the acknowledged experts and founders in the field, making this the authoritative reference for neuroeconomics Suitable
as an advanced undergraduate or graduate textbook as well as a thorough reference for active researchers Introductory chapters on
economics, psychology, neuroscience, and anthropology provide students and scholars from any discipline with the keys to understanding
this interdisciplinary field Detailed chapters on subjects that include reinforcement learning, risk, inter-temporal choice, drift-diffusion models,
game theory, and prospect theory make this an invaluable reference Published in association with the Society for
Neuroeconomics—www.neuroeconomics.org Full-color presentation throughout with numerous carefully selected illustrations to highlight key
concepts
Behavioural economics and behavioural finance are rapidly expanding fields that are continually growing in prominence. While orthodox
economic models are built upon restrictive and simplifying assumptions about rational choice and efficient markets, behavioural economics
offers a robust alternative using insights and evidence that rest more easily with our understanding of how real people think, choose and
decide. This insightful textbook introduces the key concepts from this rich, interdisciplinary approach to real-world decision-making. This new
edition of Behavioural Economics and Finance is a thorough extension of the first edition, including updates to the key chapters on prospect
theory; heuristics and bias; time and planning; sociality and identity; bad habits; personality, moods and emotions; behavioural
macroeconomics; and well-being and happiness. It also includes a number of new chapters dedicated to the themes of incentives and
motivations, behavioural public policy and emotional trading. Using pedagogical features such as chapter summaries and revision questions
to enhance reader engagement, this text successfully blends economic theories with cutting-edge multidisciplinary insights. This second
edition will be indispensable to anyone interested in how behavioural economics and finance can inform our understanding of consumers’
and businesses’ decisions and choices. It will appeal especially to undergraduate and graduate students but also to academic researchers,
public policy-makers and anyone interested in deepening their understanding of how economics, psychology and sociology interact in driving
our everyday decision-making.
In this chapter we present a survey of studies employing pharmacological manipulations in humans to elucidate the psychological and neural
mechanisms underlying the neuromodulation of economic and social preferences. We will review research examining the effects of changes
in neurotransmitters (including serotonin, dopamine, and noradrenaline) and hormones (such as oxytocin and testosterone) on human
decision making. Recent studies have shown these neuromodulatory systems to play a key role in shaping time, risk, and social preferences.
We will consider how the involvement of these evolutionarily ancient chemical systems in basic learning and affective processes scales up to
impact complex decision making in economic and social settings.

Covering basic theory, new research, and intersections with adjacent fields, this is the first comprehensive reference work on
cognitive control – our ability to use internal goals to guide thought and behavior. Draws together expert perspectives from a range
of disciplines, including cognitive psychology, neuropsychology, neuroscience, cognitive science, and neurology Covers behavioral
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phenomena of cognitive control, neuroanatomical and computational models of frontal lobe function, and the interface between
cognitive control and other mental processes Explores the ways in which cognitive control research can inform and enhance our
understanding of brain development and neurological and psychiatric conditions
The premise that emotions influence decisions is widely accepted, but relatively few studies have directly measured or
manipulated emotional variables during decision making. This chapter surveys the current literature on this topic. Emotion
modulates choices through two main routes. The first is through incidental affect, in which a baseline affective state can shift
choices, although it is unrelated to the decision. This can be assessed through techniques such as stress or mood induction, and
affective priming. The second way emotion can influence decisions is by being directly incorporated into the value computation
during choice. For example, it has been shown that physiological arousal responses to the choice options or outcomes are linked
to decisions. If we can characterize how emotion modulates choices, then we should also be able to alter choices by changing
emotional states. We discuss how techniques such as emotion regulation and targeting memory reconsolidation might flexibly
modulate choice.
This volume explores how and why people make judgments and decisions that have economic consequences, and what the
implications are for human well-being. It provides an integrated review of the latest research from many different disciplines,
including social, cognitive, and developmental psychology; neuroscience and neurobiology; and economics and business. The
book has six areas of focus: historical foundations; cognitive consistency and inconsistency; heuristics and biases;
neuroeconomics and neurobiology; developmental and individual differences; and improving decisions. Throughout, the
contributors draw out implications from traditional behavioral research as well as evidence from neuroscience. In recent years,
neuroscientific methods have matured, beyond being simply correlational and descriptive, into theoretical prediction and
explanation, and this has opened up many new areas of discovery about economic behavior that are reviewed in the book. In the
final part, there are applications of the research to cognitive development, individual differences, and the improving of decisions.
The book takes a broad perspective and is written in an accessible way so as to reach a wide audience of advanced students and
researchers interested in behavioral economics and related areas. This includes neuroscientists, neuropsychologists, clinicians,
psychologists (developmental, social, and cognitive), economists and other social scientists; legal scholars and criminologists;
professionals in public health and medicine; educators; evidence-based practitioners; and policy-makers.
Neuroeconomics has emerged as a field of study with the goal of understanding the human decision-making process and the
mental consideration of multiple outcomes based on a selected action. In particular, neuroeconomics emphasizes how economic
conditions can impact and influence the decision-making process and alternately, how human actions have the power to impact
economic conditions. Neuroeconomics and the Decision-Making Process presents the latest research on the relationship between
neuroscience, economics, and human decision-making, including theoretical foundations, real-world applications, and models for
implementation. Taking a cross-disciplinary approach to neuroeconomic theory and study, this publication is an essential reference
source for economists, psychologists, business professionals, and graduate-level students across disciplines.
NeuroeconomicsDecision Making and the BrainAcademic Press
This book details the science behind decision-making in humans. Understanding how the human decision-making system works
has enormous implications for understanding who we are, what we do, and why we make the choices we make. By bringing
together the tremendous work that has been done by many scientists researching brains, decision-making, and machines over the
last few decades, we can begin to get an understanding of ourselves. In this book, with humor, science, and poetry, David
Redishdiscusses what is known about how brains work, what is known about how we make decisions, and what is known about
how that decision-making machinery can break down under certain conditions to explain irrationality, addiction, and other strange
behavior. The primary thesis of this book is that humans are animals that make decisions through computations engaged in by a
decision-making machine. This book brings together the new technological breakthroughs that have appeared in the last few
decades, the new theoretical progress that has been made in the neuroscience of decision-making in the last decade, and new
revelations concerning how decision-making systems fail in both human and non-human mammals, to create a unified theory of
decision-making and its vulnerabilities.
In this groundbreaking book Phil Barden reveals what decision science explains about people’s purchase behaviour, and
specifically demonstrates its value to marketing. He shares the latest research on the motivations behind consumers’ choices and
what happens in the human brain as buyers make their decisions. He deciphers the ‘secret codes’ of products, services and
brands to explain why people buy them. And finally he shows how to apply this knowledge in day to day marketing to great effect
by dramatically improving key factors such as relevance, differentiation and credibility. Shows how the latest insights from the
fields of Behavioural Economics, psychology and neuro-economics explain why we buy what we buy Offers a pragmatic
framework and guidelines for day-to-day marketing practice on how to employ this knowledge for more effective brand
management - from strategy to implementation and NPD. The first book to apply Daniel Kahneman’s Nobel Prize-winning work to
marketing and advertising Packed with case studies, this is a must-read for marketers, advertising professionals, web designers,
R&D managers, industrial designers, graphic designers in fact anyone whose role or interest focuses on the ‘why’ behind
consumer behaviour. Foreword by Rory Sutherland, Executive Creative Director and Vice-Chairman, OgilvyOne London and ViceChairman,Ogilvy Group UK Full colour throughout
The Encyclopedia of Human Behavior, Second Edition is an award-winning three-volume reference on human action and reaction,
and the thoughts, feelings, and physiological functions behind those actions. Presented alphabetically by title, 300 articles probe
both enduring and exciting new topics in physiological psychology, perception, personality, abnormal and clinical psychology,
cognition and learning, social psychology, developmental psychology, language, and applied contexts. Written by leading
scientists in these disciplines, every article has been peer-reviewed to establish clarity, accuracy, and comprehensiveness. The
most comprehensive reference source to provide both depth and breadth to the study of human behavior, the encyclopedia will
again be a much-used reference source. This set appeals to public, corporate, university and college libraries, libraries in two-year
colleges, and some secondary schools. Carefully crafted, well written, and thoroughly indexed, the encyclopedia helps
users—whether they are students just beginning formal study of the broad field or specialists in a branch of psychology—understand
the field and how and why humans behave as we do. Named a 2013 Outstanding Academic Title by the American Library
Association's Choice publication Concise entries (ten pages on average) provide foundational knowledge of the field Each article
features suggested further readings, a list of related websites, a 5-10 word glossary and a definition paragraph, and crossPage 3/6
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references to related articles in the encyclopedi Newly expanded editorial board and a host of international contributors from the
United States, Australia, Belgium, Canada, France, Germany, Ireland, Israel, Japan, Sweden, and the United Kingdom

In this provocative book, Paul Glimcher argues that economic theory may provide an alternative to the classical Cartesian
model of the brain and behavior. Glimcher argues that Cartesian dualism operates from the false premise that the reflex
is able to describe behavior in the real world that animals inhabit. A mathematically rich cognitive theory, he claims, could
solve the most difficult problems that any environment could present, eliminating the need for dualism by eliminating the
need for a reflex theory. Such a mathematically rigorous description of the neural processes that connect sensation and
action, he explains, will have its roots in microeconomic theory. Economic theory allows physiologists to define both the
optimal course of action that an animal might select and a mathematical route by which that optimal solution can be
derived. Glimcher outlines what an economics-based cognitive model might look like and how one would begin to test it
empirically. Along the way, he presents a fascinating history of neuroscience. He also discusses related questions about
determinism, free will, and the stochastic nature of complex behavior.
Whether the decision is to have unprotected sex, consent to surgery, have an extra piece of pie, or spend rather than
save for retirement, risky decisions permeate our lives, and sometimes with disastrous consequences. How and why risk
taking occurs has important implications. Yet many questions remain about how neurobiological, psychological, and
socio-cultural factors influence decision-making. This book advances basic understanding and scientific theory about the
brain mechanisms underlying risky decision by integrating findings from a number of disciplines, including development
and cognitive psychology, brain sciences, law, behavioral economic, and addiction. The result is a rich scientific
framework for understanding the causal mechanisms of risky decision making across the lifespan. Book jacket.
Neuroeconomics has emerged as a paradigmatic field where neuroscience and the social sciences are integrated in one
analytical and empirical approach. However, the different disciplines involved often only relate to each other via the
shared object of research, and less through the constructing of precise models of integrative mechanisms. Social
Neuroeconomics explores the potential of philosophical and methodological reflections in the neurosciences and the
social sciences to inform those efforts at cross-disciplinary integration, with a special focus on recent contributions to
mechanistic explanations. The collected essays are drawn from the fields of neuroscience, psychology, economics,
sociology and philosophy, and examine the ways and methods of constructing unified conceptual frameworks that can
guide empirical work and hypothesis building. This is demonstrated in a range of applications, particularly regarding
finance and consumer behavior. The concept of the ‘social brain’ is also explored; a multilevel framework in which
complex analytical categories such as emotions or socially mediated cognitive processes connect neuronal and social
phenomena in specific mechanisms that generate behavior. This book addresses a wide audience across the various
disciplines, reaching from the neurosciences to the social sciences and philosophy.
What motivates people to care about others is a fundamental question in the social and cognitive sciences. Here we
discuss economic models of social preferences and how they help us to understand the psychological costs and benefits
in social decisions. We then analyze recent neuroeconomic findings on social preferences with the goal of creating a
coherent picture of the neural circuitry involved in social decisions. We argue that the insula and anterior cingulate cortex
first determine what is socially appropriate and whether any norms have or will be violated, the amygdala generates
emotional responses to these outcomes, the temporoparietal junction promotes perspective-taking, and finally the
dorsolateral prefrontal cortex incorporates this information to modulate the overall utilities, and thus decisions, in the
striatum and ventromedial prefrontal cortex. We conclude by discussing the implications of this research for
understanding deficits in social behavior and how to potentially improve our own social behavior.
This book provides an overview of behavioral decision theory and related research findings. In brief, behavioral decision
theory is a general term for descriptive theories to explain the psychological knowledge related to decision-making
behavior. It is called a theory, but actually it is a combination of various psychological theories, for which no axiomatic
systems, such as the utility theory widely used in economics, have been established; it is often limited to qualitative
knowledge. However, as suggested in the studies of H. A. Simon, who won the Nobel Prize for Economics in 1978, and
D. Kahneman, who won the prize in 2002, the psychological methodology and knowledge of behavioral decision theory
have been applied widely in such fields as economics, business administration, and engineering, and are expected to
become more useful in the future. This book explains various behavioral decision theories related to decision-making
processes. Numerous models have been proposed to explain the psychological processes related to such a selection of
decision strategies, and this book also introduces some new models that are useful to explain decision-making
processes. The book concludes with speculation about the future of modern behavioral decision theories while referring
to their relation to fields associated with neuroscience, such as neuroeconomics, that have been developed in recent
years. In addition, each chapter includes a bibliography that can be referred to when studying more details related to
behavioral decision theory. Reading this book requires no advanced expertise; nonetheless, an introductory knowledge
of psychology, business administration, and economics, and approximately a high school graduate’s level of
mathematics should facilitate the reader’s comprehension of the content.
Much work in neuroeconomics has focused on how the neural mechanisms of decision making adjust for the immediate
versus the future consequences of a choice. This chapter reviews the key theoretical, behavioral and neurobiological
findings regarding such intertemporal tradeoffs. It first reviews economic notions of discounting and the wealth of
neurobiological data regarding the representation of discounted value in the brain. It then discusses the brain
mechanisms that might support choosing delayed rewards over immediate ones, and the potential explanations for the
failure to persist in the choice of a delayed reward while awaiting its receipt. The broader implications of these findings for
psychology and economics are also discussed.
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This book represents one of the cornerstones of the series Studies in Neuroscience, Psychology and Behavioral
Economics. It is divided into eight sections, starting with an introduction to neuroeconomics followed by an overview of
frequently applied experimental paradigms (games) in neuroeconomics research. Furthermore, it addresses the
molecular basis of human decision making, environmental/situational factors and social contexts influencing human
decision making, as well as translational and developmental/clinical approaches to neuroeconomics. In closing, a paper
on neuro-marketing demonstrates how knowledge from neuroeconomics research can be applied in “real life.”
Culminating in an extensive methods section, in which eight different neuroscience techniques are introduced, the book
offers an essential resource for researchers and practitioners, and may also be beneficial for graduate students.
This book reviews the latest research from psychology, neuroscience, and behavioral economics evaluating how people
make financial choices in real-life circumstances. The volume is divided into three sections investigating financial
decision making at the level of the brain, the level of an individual decision maker, and the level of the society, concluding
with a discussion of the implications for further research. Among the topics discussed: Neural and hormonal bases of
financial decision making Personality, cognitive abilities, emotions, and financial decisions Aging and financial decision
making Coping methods for making financial choices under uncertainty Stock market crashes and market bubbles
Psychological perspectives on borrowing, paying taxes, gambling, and charitable giving Psychological Perspectives on
Financial Decision Making is a useful reference for researchers both in and outside of psychology, including decisionmaking experts, consumer psychologists, and behavioral economists.
Why do people spend so much time thinking about the future, imagining scenarios that may never occur, and making
(often unrealistic) predictions ? This volume brings together leading researchers from multiple psychological
subdisciplines to explore the central role of future-thinking in human behavior across the lifespan. It presents cutting-edge
work on the mechanisms involved in visualizing, predicting, and planning for the future. Implications are explored for such
important domains as well-being and mental health, academic and job performance, ethical decision making, and
financial behavior. Throughout, chapters highlight effective self-regulation strategies that help people pursue and realize
their short- and long-term goals. ÿ
Taken from the first definitive introduction to behavioral economics, The Foundations of Behavioral Economic Analysis:
Other-Regarding Preferences is an authoritative and cutting edge guide to this essential topic for advanced
undergraduate and postgraduate students. It considers the evidence from experimental games on human sociality, and
gives models and applications of inequity aversion, intention based reciprocity, conditional cooperation, human virtues,
and social identity. This updated extract from Dhami's leading textbook allows the reader to pursue subsections of this
vast and rapidly growing field and to tailor their reading to their specific interests in behavioural economics.
The Neuroscience of Organizational Behavior establishes the scientific foundations of organizational neuroscience, a
nascent discipline that explores the neural correlates of human behavior in organizations. The book draws from several
disciplines including the organizational sciences, neuroeconomics, cognitive psychology, social cognitive neuroscience
and neuroscience. The topics discussed include the neural foundations of organizational phenomena, such as decisionmaking, leadership, fairness, trust and cooperation, emotions, ethics and morality, unconscious bias and diversity in the
workplace.
Neuroeconomics is interested in understanding the interrelationship between computational mechanisms that exist in our
evolved brains and computational mechanisms that exist in our constructed institutions. Game theory examines the way
in which incentives affect decisions in strategic environments, and as such is an ideal tool for neuroeconomics studies
because it links individual decision making to group level outcomes using clearly defined mechanisms. This chapter
discusses the way game theory has been used to generate hypotheses in neuroeconomics, and reviews key concepts in
the design and analysis of game theory and neuroeconomics experiments used to draw inferences regarding these
hypotheses. The chapter concludes by indicating the way results from these experiments may point to a neuroeconomic
theory of game playing.
Major New York Times bestseller Winner of the National Academy of Sciences Best Book Award in 2012 Selected by the
New York Times Book Review as one of the ten best books of 2011 A Globe and Mail Best Books of the Year 2011 Title
One of The Economist's 2011 Books of the Year One of The Wall Street Journal's Best Nonfiction Books of the Year
2011 2013 Presidential Medal of Freedom Recipient Kahneman's work with Amos Tversky is the subject of Michael
Lewis's The Undoing Project: A Friendship That Changed Our Minds In the international bestseller, Thinking, Fast and
Slow, Daniel Kahneman, the renowned psychologist and winner of the Nobel Prize in Economics, takes us on a
groundbreaking tour of the mind and explains the two systems that drive the way we think. System 1 is fast, intuitive, and
emotional; System 2 is slower, more deliberative, and more logical. The impact of overconfidence on corporate
strategies, the difficulties of predicting what will make us happy in the future, the profound effect of cognitive biases on
everything from playing the stock market to planning our next vacation—each of these can be understood only by knowing
how the two systems shape our judgments and decisions. Engaging the reader in a lively conversation about how we
think, Kahneman reveals where we can and cannot trust our intuitions and how we can tap into the benefits of slow
thinking. He offers practical and enlightening insights into how choices are made in both our business and our personal
lives—and how we can use different techniques to guard against the mental glitches that often get us into trouble. Winner
of the National Academy of Sciences Best Book Award and the Los Angeles Times Book Prize and selected by The New
York Times Book Review as one of the ten best books of 2011, Thinking, Fast and Slow is destined to be a classic.
This proceedings volume presents the latest scientific research and trends in experimental economics, with particular
focus on neuroeconomics. Derived from the 2016 Computational Methods in Experimental Economics (CMEE)
conference held in Szczecin, Poland, this book features research and analysis of novel computational methods in
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neuroeconomics. Neuroeconomics is an interdisciplinary field that combines neuroscience, psychology and economics to
build a comprehensive theory of decision making. At its core, neuroeconomics analyzes the decision-making process not
only in terms of external conditions or psychological aspects, but also from the neuronal point of view by examining the
cerebral conditions of decision making. The application of IT enhances the possibilities of conducting such analyses.
Such studies are now performed by software that provides interaction among all the participants and possibilities to
register their reactions more accurately. This book examines some of these applications and methods. Featuring
contributions on both theory and application, this book is of interest to researchers, students, academics and
professionals interested in experimental economics, neuroeconomics and behavioral economics.
Essentials of Cognitive Neuroscience guides undergraduate and early-stage graduate students with no previous
neuroscientific background through the fundamental principles and themes in a concise, organized, and engaging
manner. Provides students with the foundation to understand primary literature, recognize current controversies in the
field, and engage in discussions on cognitive neuroscience and its future Introduces important experimental methods and
techniques integrated throughout the text Assists student comprehension through four-color images and thorough
pedagogical resources throughout the text Accompanied by a robust website with multiple choice questions, experiment
vidoes, fMRI data, web links and video narratives from a global group of leading scientists for students. For Instructors
there are sample syllabi and exam questions
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